


You’ll Never Have A Bad Real Estate Experience Again!
BIGGEST FEARS OF HIRING A REAL ESTATE AGENT

Locked in lengthy agreement with incompetent agent

Never hearing from your agent

Not being told the truth about market

TAKE THE RISK AND FEAR OUT BY LISTING WITH ALLISON JAMES ESTATES & HOMES!

You can cancel anytime if you’re not satisfied‐NO hassles or questions asked

You won’t be locked into a bad relationship with the wrong agent

You can enjoy the caliber of service confident enough to make this offer



HOW MOST AGENTS SPEND THEIR TIME

25% Selling Your Home

75% Chasing the Next Transaction

HOW I SPEND MY TIME

100%‐ Servicing your real estate needs

Focusing on your goals

Providing superior level of service

Building lifelong relationships

Meeting your needs before, during, and after the sale



OUR MISSION STATEMENT

Our primary goal is to provide service that exceeds your 
expectations. We are committed to delivering 1st class 
service to our customers. We will strive to give each of our 
clients the best possible experience in selling or buying a 
home by giving honest advice and consultations
designed to best serve your needs.

We will be completely honest and truthful in all our 
dealings and will maintain the highest level of integrity. We 
will work hard daily for each of our clients and each of their 
transactions.



WE ARE A REFERRAL 
BASED SERVICE

Much of our business comes from referrals. 
That does not mean you must be referred to 
us. It simply means that working by referral is 
a goal of our business.

We have invested a significant amount of our 
time and money into developing our skills, 
systems, and mindset so that we can provide 
our customers with a level of “World Class 
Service” that is above and beyond the 
industry standard.

REFER A FRIEND



“Affects the BOTTOM LINE"

Pricing is a critical factor in the return you will receive. A professional evaluation from an 
EXPERIENCED REALTOR will provide an honest assessment of your home based on factors 
including:

Market Conditions

Conditions of your home

Repairs or improvements made

Time Frame



Mistake #1 - Placing the Wrong Price on Your Property
Every seller obviously wants to get the most money for his or her product. 
Ironically, the best way to do this is not to list your product at an excessively high 
price! A high listing price will cause some prospective buyers to lose interest 
before even seeing your property. Over priced properties tend to take an unusually 
long time to sell, and they end up being sold at a lower price.

Mistake #2 - Mistaking Re‐finance Appraisals for the Market Value 
Unfortunately, a refinance appraisal may have been stated at an untruthfully high 
price. Often, lenders estimate the value of your property to be higher than it 
actually is in order to encourage refinancing. The market value of your home could 
actually be lower.



Mistake #3 - Failing to “Showcase”
When attempting to sell your home to prospective buyers, do not forget to make your 
home look as pleasant as possible. Make necessary repairs. Clean. Make sure 
everything functions and looks presentable. 

Mistake #4 - Trying to “Hard Sell” While Showing
Buying a house is always an emotional and difficult decision. As a result, you should try 
to allow prospective buyers to comfortably examine your property. Don't try haggling or 
forcibly selling. Instead, be friendly and hospitable. A good idea would be to point out 
any subtle amenities and be receptive to questions.



Mistake #5 - Being Ignorant of Your Rights & Responsibilities
It is extremely important that you are well informed of the details and your real estate 
contract. Real estate contracts are legally binding documents, and they can often be 
complex and confusing. Not being aware of the terms of your contract could cost you 
thousands for repairs and inspections. 

Mistake #6 - Signing a Contract with No Escape
Hopefully you will have taken the time to choose the best 
realtor for you. In any case, you should have the right to fire 
your agent and choose another agent. Be sure to have control 
over your situation before signing a real estate contract.



Mistake #7 - Limiting the Marketing and 
Advertising of the Property

They are two obvious marketing tools that nearly every seller 
uses: open houses and classified ads. Unfortunately, less than 1% 

of homes are sold at open houses, and less than 3% or sold 
because of classified ads. Your REALTOR should employ a wide 

variety of marketing techniques. 

Mistake #8 - Choosing the Wrong REALTOR
Selling your home could be the most important financial 

transaction in your lifetime. It’s extremely important that you select 
the right realtor. Experienced real estate agents often cost as 

much as brand‐new agents. Chances are that the experienced 
agent will be able to bring you a higher price in less time with less 

hassles. Interview several agents and ask questions.



Where do BUYERS come from?
Most Buyers come PRIMARILY from these sources:

REALTORS

INTERNET

DRIVING THROUGH NEIGHBORHOOD

SOCIAL MEDIA

PRINT ADS

HOW WE MARKET TO THESE SOURCES….



1. Accurately and effectively enter data in the MLS using 
proven words and phrasing to showcase your home.

Professional photographer is used to shoot your home 
and 25 photos are used in the MLS.

2. Use video and photos for marketing material and  
include both in YouTube videos. 



INSERT YOUR OWN MLS SCREENSHOT



1. Install Lockbox so home can be easily shown and all showings can be tracked

2. Follow up with all agents who show home through feedback system

3. Promote your home at various REALTOR®  Meetings

4. Email sent to our entire database REALTORS® – marketing

5. Hold Broker Caravan/Open Houses

6. . Email Flyer to all AREA REALTORS®



INSERT YOUR OWN MLS SCREENSHOT

SCREEN SHOT YOUR LOCAL LOCK BOX AFFILIATE



SCREENSHOT YOUR 
STATS REPORT



Your home will be presented on 100’s of 
websites, formats, and social media sites!

Here are just some of our FAVORITES that
we focus on!



www.1593MesaVerde.com

Private Domain with your home’s address!

A single property website designed
specifically for your home! Featuring walk 
through VIDEO. Information on community 

for your home only. 

AGENT, ADD YOUR PROPERTY
DOMAIN PLUS A SCREENSHOT

http://www.1593mesaverde.com/


SCREENSHOT YOUR 
PINTEREST ACCOUNT



SCREENSHOT YOUR 
BUSINESS PAGE IF 

YOU HAVE ONE



SCREENSHOT YOUR 
YELP ACCOUNT



SCREENSHOT YOUR 
YOUTUBE ACCOUNT



SCREENSHOT YOUR 
ZILLOW PAGE



SCREENSHOT 
WEBSITE PAGE

PASTE YOUR WEBSITE HERE



NATIONWIDE SEARCH ENGINE



IDX Participation puts your home on all major Real
Estate sites and REALTOR sites!

We actively Promote our Internet Marketing:

ADD YOUR 
HYPERLINK



Professional Large, READABLE SIGNS with your
domain website rider

Full Color Attractive FLYERS, Inside and Outside,
with QR Coding

CARDSTOCK Tough QUALITY!!!!:



INSERT YOUR OWN 
MARKETING MATERIAL HERE



1. Just Sold/Listed postcards are sent to 150 neighbors

2. Add add. print marketing here

3. 

4. 



INSERT YOUR 
PRINTSCREEN YOUR JUST 

LISTED POSTCARD



QUALITY DUAL SIDED 
FLYER WITH MORE 

PICTURES THAN 
WORDS 

INSERT 
PERSONALIZED 

FLYERS



ADD SCREENSHOT 
OF ADVERSISEMENT 

OF YOURSELF IN 
YOUR LOCAL AREA

THIS IS OUR AD IN OUR LOCAL MAGIZINE



Your home will hold 
a spot as a
Featured Property in 
one of these side
display panels.

ADD EXTRA ADVERTISING 
OUR OFFICE INFO - IF NOT 

JUST DELETE



ADD PICTURE IF YOU HAVE AN 
OFFICE OR DELETE



MARKET VALUE is the price at which a home, in its current condition will sell in 30 to 90 days

If the price of your home is too HIGH several things could happen….
LIMITS BUYERS 
They won’t view your home if its out of their price range

LIMIT SHOWINGS 
REALTORS are reluctant to show home listing too high

USED AS LEVERAGE 
REALTORS may use your home to sell against better priced homes

EXTENDED DAYS ON MARKET 
Buyers will think the home is “defective”. “What’s Wrong?”, “Why hasn’t this home sold?”

EVENTUALLY YOU LOWER PRICE 
Possibly again, and again, and again

WASTED TIME & ENERGY 
A bank appraisal is always REQUIRED to finance a home



We provide a 1 hour professional staging consultation

We bring in our own staging props and will lightly stage 
your home for NO CHARGE

We will make recommendations for inexpensive 
improvements such as light fixture updates, wallpaper 
removal, and/or painting in order to enhance your 
BOTTOM LINE and make your home more 
SELLABLE!!!

BEFORE

AFTER



BEFORE

AFTER



BEFORE

AFTER



BEFORE

AFTER



BEFORE

AFTER



BEFORE

AFTER



BEFORE

AFTER



We will email you weekly with updates on marketing, 
showings, and feedbacks we get!

We will review and update a market activity report 
for your home every 30 days.

We will present offers and will carefully consult with 
explaining pros and cons of all offers and calculate a 
net proceed sheet for your evaluation.



Our Preferred Lender
“We exist to love and value people by leading a Movement of Change in Industries, Corporate

Cultures and Communities.”

REPLACE BY FLYER







www.Buy760.com





ADD YOUR
OWN REVIEWS




